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September 13, 2007

Dean Martin
3301 SW 192nd Avenue
Miramar, FL 33029

Dear Dean Martin,

We appreciate the opportunity to present our marketing plan and analysis to you.

The real estate market is changing everyday. We’ve put together this comparative market analysis to
give you the most up-to-date information available about what is happening in your market area.

Some of the properties included in this analysis vary in size and amenities in comparison to your home.
To account for these differences we’ve gone the extra step and included an adjusted market analysis for
you, along with a standard statistical analysis. This adjusted market analysis will more accurately
indicate a price range in today’s market place based on factors like the neighborhood you live in, the
actual size of your home, and its specific amenities.

This comparative market analysis will provide you with the information necessary to indicate an
appropriate price range for your property in today’s market.

It is very important that we price your home correctly and get your home in "showcase" condition. There
are many competing homes on the market, all at different price ranges. Buyers understandably are very
selective. The best-looking and competitively priced homes will attract the most qualified buyers.

The following pages outline our analysis of the current market conditions, the market value of your
home, and our plan to market your home to the widest possible audience in the quickest amount of
time.

Thank you again for this opportunity. We look forward to a successful partnership.

Sincerely,

Michael Hernandez, REALTOR®
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FPersonal and Professional Information

Our Company

Competitive Advantage - The real estate network that has the most competitive advantages to
offer both home buyers and sellers will be an industry leader, and RE/MAX is that network.

RE/MAX agents average more transactions than other agents.

Advertising - On average, a RE/MAX Associate spends about $10,000 each year on personal
promation and on individual and group advertising. Personal advertising plus national
television advertising and Internet exposure generates the highest number of prospects in the
industry.

Network Size - The revolutionary RE/MAX Concept of enabling real estate professionals to
maximize their business potential has evolved into an organization of more than 110,000
Sales Associates, in more than 5,500 offices worldwide.

Outstanding Agents. Outstanding Results.® - RE/MAX Associates, on average, lead the
industry in production and professional designations.

Customer Satisfaction: RE/MAX Sales Associates average 70 percent of their business from
repeats and referrals, while other agents average about 30 percent from those sources.

An Industry Leader - RE/MAX was the first real estate network to be involved in more than 1
million transaction sides in a single year. Each transaction or sale consists of two sides, the
listing side and the selling side.

"The Hometown Experts With a World of Experience®" - Being locally owned and operated,
RE/MAX offices are staffed with professionals who live in the area they work in. Thus,
committed to their local community, they have a deep personal interest in the customers they
serve.

Committed to Real Estate Service - In a business environment of mergers and acquisitions,
RE/MAX is the only major real estate network still owned and operated by its founders. The
excellence of RE/MAX Broker/Owners and Sales Associates has led to an ever-increasing
number of accolades from the business community at large. In January 2005, "Entrepreneur"
magazine ranked RE/MAX among the top 10 franchises in its 26th Annual Franchise 500
survey. It also named RE/MAX "Best of the Best" for real estate services. "Nobody in the
world sells more real estate than RE/MAX". When you look for the highest quality real estate
service, look to a RE/MAX Associate.

RE/MAX Associates are "The Real Estate Leaders®"!
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FPersonal and Professional Information

Comparative Market Analysis Explanation

The remainder of this presentation contains information that will enable us to compare
your home to others like it in the market place. This comparison will help us decide the
fair market value for your home in the current market. Once we have decided on a
price and tested it, changing market conditions may require adjustments to the price to
remain competitive.

This comparison is called a comparative market analysis (CMA). It uses the most
current and reliable information from the Multiple Listing Service (MLS), real estate
firms, and title companies in this community. The homes included in this analysis are
a sampling of properties in the area that are currently for sale or that have recently
sold. They provide us a base line from which to begin our comparison. Other factors
considered in this comparison are square footage, location, amenities, the physical
condition of your property, and the effects of any existing financing on your home.

At times, the term "fair market value" causes confusion. The definition has three basic
parts — particular house — current condition — time frame (usually 30 to 90 days). Put
simply, fair market value is the price at which a home will sell within a reasonable
amount of time. This CMA will allow us to figure, using the above information, the fair
market value for your home. Remember this is just an estimation and the price could
vary up or down depending on the motivation of the buyer, seller and any fluctuations
in the market.
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FPersonal and Professional Information

Factors that
Determine the Value
of Your Home

There are many factors that determine the value of your home in the current market. The
home itself is only a part of the puzzle. We’ll take you through each factor to help clarify the
process we use to establish your home’s value.

Location

=  Where your home is located may be the single most important factor when determining
the value of your home.

Condition

®=  The condition of your home affects the price and how quickly it will sell. The
appearance both inside and out can bolster the buyer’s perception. Since emotion
plays a large part in buying a home the buyer’s first look is important!

Price

= Establishing the correct price for a home will help insure a quick sale for your home.
This comparative market analysis will enable you to decide the optimum price for your
home.

Competition

= Buyers will evaluate your home against others they deem comparable. Properties
currently for sale and properties that have recently sold will have the greatest impact on
the market value of your home.

The Market

®=  The real estate market is always changing and these changes may affect property
values. Knowing that it is difficult to forecast the market, a flexible marketing plan will
help prepare you and your home for sale.
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Dean Martin

3301 SW 192nd Avenue

Miramar, FL 33029

Comparable Property Details

Subject Property

Property Details

Miramar, FL 33029
20010 Listing Price: $787,718

6 Baths: 4
3,810 Census Tract: 1103.17
9660

School Information:
District: BROWARD COUNTY SCHOOL DISTRICT

Grade Range:

Schools:

Student Enroliment:
Student Teacher Ratio:
Expenditures per Student:
Private School Enrollment:

Students to 4 Year College:
Students to 2 Year College:

Avg SAT Score:
Avg ACT Score:

PK-12
272
274,591
175101
$8,422
18.2%
40.0%
38.0%
944
19.7

Neighborhood Information:

Median Income: $85,149
Avg. Income w/Children: $88,771
Households w/Children: 58.9%

Married Households: 78.6%
Avg. Age: 33
Adult HS Grads: 94.8%
Adult College Grads: 51.2%
Avg. Age of Housing: 3

Owner Occupied Housing: 96.6%
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/WASHER ; Construction: CBS

19510 SW 54TH ST

Interior FLOOR: CARPET /CERAMIC /TILE
Features: /IDISPOSAL /IDRYER /ELECWHTR /ICEMAKER /MICRO /OWNBALRM /RANGE-E /REFRIG /SELFCLEAN/SMOKEDET

/ROMANTUB /VOLUMCEIL,;

Interior  FLOOR:TILE /CARPET ; Cooling: CENTRAL /ELEC ; HEAT: CENTRAL /ELEC
Features: /DISPOSAL/DRYER /ELECWHTR /ICEMAKER /MICRO ; Construction: CBS  /OTHER

Comparable Property Details

City/Area: MIRAMAR, FL 33029
MLS#: D1172244  List Price: $785,000

Beds: 6 Baths: 4 Sq. Ft.: 3,907
$/Sq. Ft..  $201
Lot Size: X Census
Tract:
1103.17

; Cooling: CENTRAL /CEILFAN ; HEAT: CENTRAL ; Equipment: DISHWASH /AUTOGRDR

; IFLENTRY /PANTRY /ROMANTUB /VAULTED /WALKCLOS /SPLITBED ;

City/Area: MIRAMAR, FL 33029
MLS#: D1165842  List Price: $749,999

Beds: 6 Baths: 4 Sq. Ft.: 3,800
$/Sq. Ft.:  $197
Lot Size: 9,113.00 Census
Tract:
1103.17

; Equipment: AUTOGRDR /DISHWASH
; IFLENTRY /LAUNDTUB /PANTRY
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Comparable Property Details

City/Area: MIRAMAR, FL 33029
ML S#: F845583 List Price: $769,000

Beds: 7 Baths: 4 Sq. Ft.: 4,028
$/Sqg. Ft.: $191

Census
Tract:

1103.17

Interior FLOOR: CERAMIC /CARPET ; Cooling: CEILFAN ; HEAT: CENTRAL ; Equipment: DISHWASH /DISPOSAL /DRYER

Features: /ELECWHTR /MICRO /OWNBALRM /PURIFIER /REFRIG /SELFCLEAN/WALLOVEN ; Construction: CBS ; IFLENTRY
" /BUILT-INS/CLOS-CAB /PANTRY /LAUNDTUB /VOLUMCEIL/WALKCLOS ;

5422 SW 185TH TE

City/Area: MIRAMAR, FL 33029
MLS#: F839286 List Price: $775,000

Beds: 6 Baths: 4.5 Sq. Ft.: 3,250
$/Sq. Ft.:  $238
Lot Size: 12,973.00 Census
Tract:
1103.17

Interior  FLOOR: CARPET /CERAMIC ; Cooling: CEILFAN /CENTRAL /ELEC ;HEAT:ELEC /CENTRAL ; Equipment: AUTOGRDR
Features: /DISHWASH/OWNBALRM /RANGE-E /REFRIG /SMOKEDET /WALLOVEN /WASHER /DISPOSAL /DRYER /ELECWHTR
" /ICEMAKER /MICRO ; Construction: CBS  ; 1IFLENTRY /LAUNDTUB /PANTRY /ROMANTUB /VOLUMCEIL/WALKCLOS ;
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Features: /ELECWHTR ; Construction: CBS

19451 SW 39TH ST

»

Interior FLOOR: CERAMIC /CARPET ; Cooling: ELEC

Features:

MLS#: M1126752
Beds: 6

Lot Size: X

; IFLENTRY ;

MLS#: M1076862
Beds: 6

Lot Size: X

City/Area: MIRAMAR, FL 33029
List Price: $749,900

Baths:
$/Sq. Ft.:

; HEAT: CENTRAL /ELEC

City/Area: MIRAMAR, FL 33029

4
$183

Comparable Property Details

List Date: 3/5/2007
Sq. Ft.: 4,098

Expired Date: 9/5/2007
Census
Tract:

1103.17

; Equipment: AUTOGRDR /DISHWASH /DRYER

List Price: $799,900 List Date: 8/2/2006

Baths:
$/Sq. Ft.:

4
$195

Sq.Ft:. 4,098

Expired Date: 11/2/2006

Census
Tract:

1103.17

Interior FLOOR: CERAMIC /CARPET ; Cooling: CENTRAL ; HEAT: ELEC ; Equipment: DISHWASH /AUTOGRDR /DRYER
/ELECWHTR /REFRIG ; Construction: CBS ; 1IFLENTRY ;
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Comparable Property Details

Expired Properties

City/Area: MIRAMAR, FL 33029

MLS#: D1137649 List Price: $798,897 List Date: 8/25/2006
Beds: 6 Baths: 5 Sq. Ft.: 3,738
$/Sq. Ft.:  $214

Expired Date: 11/25/2006
Lot Size: 120X70 Census

Tract:
1103.17

Interior  FLOOR: CERAMIC ; Cooling: CEILFAN /CENTRAL /ELEC ; HEAT: CENTRAL /ELEC ; Equipment: DISHWASH /DISPOSAL

Features: /DRYER /ELECWHTR /MICRO /RANGE-E /REFRIG /WALLOVEN /WASHER ; Construction: CBS ; LAUNDTUB /PANTRY
" /VAULTED /WALKCLOS;
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Comparable Property Details

Properties Recently Sold

19481 SW 39TH CT #8

City/Area: MIRAMAR, FL 33029
DOM/MT: 61
MLS#: M1119086 List Price: $769,878 List Date: 2/4/2007
Sold Price: $730,000 Sold Date: 4/18/2007

Beds: 6 Baths: 4 Sq. Ft.: 3,846
$/Sq. Ft..  $190
Lot Size: 10,672.00 Census
Tract: 1103.17

Interior  FLOOR:TILE /CARPET ; Cooling: CENTRAL /ELEC /CEILFAN ; HEAT: CENTRAL /ELEC ; Equipment: AUTOGRDR
Features: /DISHWASH /DISPOSAL /DRYER ~/ELECWHTR /INTERCOM /MICRO /OWNBALRM /RANGE-E /REFRIG /SECLEASE
" ISELFCLEAN/SMOKEDET /WTRSOFOW ; Construction: CBS ~ ; 1IFLENTRY /VOLUMCEIL/VAULTED /WALKCLOS /ROMANTUB

3911 SW 185 AVE #9

City/Area: MIRAMAR, FL 33029
DOM/MT: 84
MLS#: F832907 List Price: $774,000 List Date: 5/7/2007
Sold Price: $745,000 Sold Date: 8/13/2007
Beds: 6 Baths: 4 Sq. Ft.: 3,654
$/Sq. Ft..  $204
Census
Tract: 1103.17

Interior FLOOR: WOOD /CARPET ; Cooling: CENTRAL /ELEC /CEILFAN ; HEAT: CENTRAL /ELEC ; Equipment: AUTOGRDR
Features: /IDISHWASH /REFRIG /SMOKEDET /WALLOVEN /WTRSOFOW /DISPOSAL /GASWHTR /INTERCOM /MICRO /RANGE-E
*  /OWNBALRM ; Construction: CBS ; IFLENTRY /COOKISLAN/CUSTMIRR /FOYER /LAUNDTUB /PANTRY /ROMANTUB ;
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